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Sales Sentiment Decline in Electronic Components Extends into October with
Increasing Pessimism Looking Forward

ECIA’s Electronic Component Sales Trend (ECST) October 2022 Survey Results
Dale Ford, Chief Analyst

A precipitous drop in sales sentiment for semiconductors dragged the overall component sentiment
index down by 6.7 points to 75.6 in October despite modest improvements in the Electro-Mechanical
and Passive Component Indices. The index for semiconductors collapsed from 96.4 in September to 69.2
in October. While memory ICs could be seen as the main driver of this drop in semiconductor sales
sentiment, the fact is that every semiconductor subcategory saw double digit declines in October
ranging from 14 to 28 points down. By contrast, all other component subcategories except for
Capacitors saw modest improvement in October. Capacitors only saw a minor dip in sentiment.
Measurements below the benchmark level of 100 indicate negative sales growth sentiment.

By contrast, the November outlook points to a drop in sales sentiment for all Electro-Mechanical and
Passive component subcategories while Semiconductors rebound slightly. This results in a very closely
aligned outlook for all three categories around 72.2 index points in November. There is only 0.6 points
difference in November between Passive and Electro-Mechanical components. The declining
expectations for November point to six consecutive months of a decline in the overall index since the
product index first fell below 100 in June. The End Market index continues to track with the product
index as it sees an even steeper drop to 70.8 points in October. It sees a modest improvement in
November to 76.1, only 3.9 points difference from the product index. The electronics component index
has now fallen to its lowest point since the beginning of the index in October 2019 except for one month
in May 2020. Including the November outlook, the index has fallen continuously since April 2022 with an
average monthly decline of 6.8 points.

As noted previously, after a robust period of growth, the market is clearly on the back side of the cycle.
A range of economic indicators reflect increasing concerns, and most manufacturing executives
anticipate a recession by some point in 2023. Overall, it is expected that the markets will continue to
experience a weakening trend.

North American Sales Performance Compared to Prior Month EC|a

Electranic Components Industry Association
170

160
150 - /\ s El@ ctro-Mechanical /
140

Connectors

Better

3
4

130

Passives

120
110 y
100

90

e Semiconductors

80

e Overall Component
Average

70

60

&
<€

e End Markets
50

Worse

40

Oct-20
Nov-20
Dec-20
Jan-21
Feb-21
Mar-21
Apr-21
May-21
Jun-21 |
Jul-21
Aug-21
Sep-21
Oct-21
Nov-21
Dec-21
Jan-22
Feh-22
Mar-22
Apr-22
May-22
Jun-22
Jul-22
Aug-22
Sep-22
Oct-22
Nowv-22 (F)

100 = Stable




For the first time since the beginning of the monthly ECST survey, the Avionics/Military/Space index fell
below 100 in October. At the same time, the Automotive and Industrial markets saw sharp declines in
sentiment. The October index and November outlook show the index for every end market below 100
for the first time. The Consumer and Computer Electronics indices hit new all-time lows with both falling
below 50 for the first time. Mobile phones continued their weak performance at around 60 in October
and November. The broad-based declines in the market continue through the November outlook with
Avionics/Military/Space even dropping under 90 points. All other markets are substantially below that
level. The current trends point to a weak end-market through the end of 2022.
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The combination of improved supply chain conditions and weak trending sales continues to benefit the
lead time picture significantly. The percentage of survey participants seeing decreasing lead times in the
Passive Components segments improved significantly to 38% in October. Semiconductors saw a
substantial improvement in the measurement of increasing lead times as the percentage was cut in half
from 20% to 10% in October. All three component segments show continuing improvement in the lead
time picture. The lead time trend is the most positive aspect of the most recent ECST reports.
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The ECST survey provides highly valuable and detailed visibility on industry expectations in the near-
term through the monthly and quarterly surveys. This “immediate” perspective is helpful to participants
up and down the electronics components supply chain. In the long-term, ECIA shares in the optimism for
the future as the continued introduction and market adoption of exciting innovative technologies should
motivate both corporate and consumer demand for next-generation products over the long term.

The complete ECIA Electronic Component Sales Trends (ECST) Report is delivered to all ECIA members as
well as others who participate in the survey. All participants in the electronics component supply chain
are invited and encouraged to participate in the report so they can see the highly valuable insights
provided by the ECST report. The return on a small investment of time is enormous!

The monthly and quarterly ECST reports present data in detailed tables and figures with multiple
perspectives and covering current sales expectations, sales outlook, product cancellations, product
decommits and product lead times. The data is presented at a detailed level for six major electronic
component categories, six semiconductor subcategories and eight end markets. Also, survey results are
segmented by aggregated responses from manufacturers, distributors, and manufacturer
representatives.



